PRWeb

New Automobile Buying Guide released

Announces the release of a new auto buying guide, written by professional auto buyers, that
shows the reader the inner workings of auto dealers and details how to buy any new car at the
best possible price.

(PRWEH) May 1, 2002 -- Seattle, WA
04/29/02

Dan Forrester, CEO of Beat The Dealer, Inc. announced today, the release of Beat The Dealer, an automobile
buyers guide that shows how to buy any new car, SUV, mini-van or truck at the absolute lowest price. Beat the
dealer is written by professional auto buyers and gives the reader a real insight into the inner workings of auto
dealers, their tricks and their scams. This new publication accepts no advertising or payments from dealers and,
therefore, is able to give the auto buying public the straight story about how to buy a new vehicle at the very

best price. For more information, go to http://www.beat-dealer.con
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Contact Information

Dan Forrester

Beat The Dealer, Inc.
ttp://www.beat-dealer.co

FAX 253-770-3479

Online Web 2.0 Version
Youcan read the online version of this press release .
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