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RoadVantage Interior/Exterior VSC Completes Year of Record Sales

RoadVantage, the fastest-growing provider of F&I programs for the automotive industry,
announced today that its Interior/Exterior Vehicle Service Contract program has just
completed a year of record sales.

Austin, Texas (PRWEB) April 04, 2017 -- RoadVantage, the fastest-growing provider of F&I programs for the
automotive industry, announced today that its Interior/Exterior Vehicle Service Contract program has just
completed a year of record sales.

“When we launched our Interior/Exterior VSC a year ago as part of our powerful multi-option bundle, it
generated a lot of excitement among agents and dealers, and over the last year, it has only continued to gain
momentum,” said Garret Lacour, CEO of RoadVantage.

RoadVantage introduced its Interior/Exterior Vehicle Service Contract program, which does not require product
application, in early 2016 as both a stand-alone product and also as part of its best-selling multi-option bundles.

“One year after we launched it, our Interior/Exterior VSC continues to be a customer favorite and a top seller,”
said Randy Ross, Senior Vice President of Sales at RoadVantage. “The reason why it’s so popular is that it
offers enhanced coverage compared to traditional Interior/Exterior programs – without requiring chemical
application.”

Since introducing the Interior/Exterior Vehicle Service Contract to the market in January of 2016, RoadVantage
has seen sales for the program take off, with its multi-option bundle containing the Interior/Exterior VSC
quickly becoming one of its most popular programs.

“With the RoadVantage Interior/Exterior VSC, dealers get a program that gives customers the coverage and
protection they want, without applying product,” continued Lacour.

About RoadVantage
RoadVantage is led by seasoned industry veterans focused on one goal: Providing the best customer-driven
experience in F&I. RoadVantage is the fastest-growing F&I product provider, because we are passionate about
providing superior protection and exceptional customer service: we understand what dealers need to drive
profit, loyalty, and lifelong customers. It’s this vision that leads to continual innovation and a unique approach
to claims adjudication – enabling us to set new industry standards in the process. RoadVantage (
http://www.roadvantage.com) offers a full portfolio of aftermarket ancillary products through certified agents
and is headquartered in Austin, TX with regional offices across the U.S.
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For more information, please visit http://roadvantage.com
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Contact Information
Anna Rash
RoadVantage
http://www.roadvantage.com
+1 (855) 955-7623 Ext: 8134

Melissa Anderson
RoadVantage
http://www.roadvantage.com
(855) 955-7623 8108

Online Web 2.0 Version
You can read the online version of this press release here.
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